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Success Inside Out: Challenge or Choice
This intensive programme will help you redefine what 
success means, identifying achievable steps toward attaining 
results in every facet of your life

SPOT Model: Interpersonal Skills
Learn key interpersonal skills through the S.P.O.T. Model to 
increase personal effectiveness and performance

SELF - LEADERSHIP

TEAM - LEADERSHIP

BUSINESS - LEADERSHIP

VAMP UP Communication & Presentation

SQUAD Effectiveness: Ultimate Team Solution

V.A.M.P. U.P. your communication and presentation skills for
maximum connectivity in any situation

Understand S.Q.U.A.D effectiveness to establish and 
manage the ultimate dream team

FAST: Sales Management
Adopt the F.A.S.T. Sales Management method for effective 
and sustainable sales growth. Streamline your sales process 
and reap massive rewards

R2R: Strategy & Organisational Development
Tap on our vast experience and credentials in organisational 
development to develop or reinforce your strategies and 
infrastructure and maximise organisational effectiveness

Industrial and Organisational Psychologist

Personal Mastery Coach

Author, “Success Inside Out”
Self-Coaching Methodology

Motivational Speaker

Certified Practitioner
Belbin Team Roles
Solution Focused Coaching
Neuro-Linguistic Programming (NLP)

Kim Underhill’s 20+ years experience in the 
foodservice industry spanned from Administration, 
Customer Service and Business Development, to 
Sales & Marketing (managing fortune 500
companies) and General Management of 
multi-national companies with manufacturing 
facilities and sales offices in the Asia Pacific region
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